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Worldwide reputation for excellence

Facing next  page 

Â 800 advisory bankers worldwide

ï 550 bankers in Europe including 

CEE and Russia

ï 140 in US and Canada

ï 75 in Asia

ï 25 in Australia

ï 20 in Latin America 

Â 40 offices in 31 countries

Â Dedicated sector teams providing in-

depth industry expertise

Global perspective and scale

Rank 
by value 2001 2002 2003 2004 2005 

 
2006 

Europe 4 1 2 1 3 5 

UK 3 1 4 1 2 2 

France 1 1 1 1 2 2 

Italy 4 1 3 6 1 2 

Germany 7 6 2 5 8 8 

Worldwide 10 10 10 8 10 11 

 Source Thomson Financial, Dealogic, MergerMarket 

Bloomberg and Corporate Money

Breadth

Rothschild offices

JVs & alliances

Santiago

Rome

Mexico City

Washington

Toronto
New York

Birmingham
Leeds

London

Lisbon

Paris
Milan

Athens

Warsaw
Frankfurt

Sao Paulo

Johannesburg

Mumbai

Singapore

Perth

Manila

Beijing

Shanghai

Jakarta

Melbourne
Sydney

Manchester

Hong Kong

Montreal

Moscow
Stockholm

Istanbul

Dubai

Madrid

Kuala Lumpur

Lima

Bogota

Tokyo
Seoul

Abu Dhabi

Copenhagen

Santiago

Rome

Mexico City

Washington

Toronto

New York

Birmingham
Leeds

London

Lisbon

Paris

Milan

Athens

Warsaw
Frankfurt

Sao Paulo

Johannesburg

Mumbai

Singapore

Perth

Manila

Beijing

Shanghai

Jakarta

Melbourne
Sydney

Manchester

Hong Kong

Montreal

Moscow

Stockholm

Istanbul

Dubai

Madrid

Kuala Lumpur

Lima

Bogota

Tokyo

Seoul

Abu Dhabi

Copenhagen

2



3

1. Introduction to the Rothschild family

A 200-year legacy in European finance

Â The name of Rothschild originates from the financial history of the XVIII century when Mayer Amschel Rothschild was managing 

the fortune of the Elector of Hesse.

Â His five sons, who symbolise the arrows in the family emblem, were to establish the first European banking network throughout

Europe, from Paris, London, Frankfurt, Vienna and Naples.

Â In 1817 therefore, James de Rothschild moved to Paris while his older brother Nathan Mayer Rothschild settled in London.

Â During the XIXth century, the Rothschilds established themselves as the key bankers to royal families and European governments, 

taking up the challenges of the rapid economic growth of Europe and the world at that time.

Â The Rothschilds are men of passions as evidenced by an on-going involvement as sponsors of arts. Their passion for wine-

growing, illustrated by the acquisition of Ch©teau Lafite estate in 1860, is only a mere reflection of their refinement.

20 years of sustained growth of its investment banking activities

Â While NM Rothschild & Sons in London underwent a rapid expansion of its activities due to UKôs economic liberalization and 

privatization in the 1980s, the French house was re-launched by Baron David de Rothschild in 1984 after its nationalization in 

1982. In 1986, the bank in France recovered its original name.

Â Under the leadership of David de Rothschild, the bank underwent a long period of constant expansion and growth of its activities, 

leading it to the first top places in league tables in France, in the UK and in several major financial centers in Europe. In 2004, 

Rothschild was awarded UK and French M&A House of the year; in 2005, Rothschild was awarded UK, French and European 

M&A House of the year.

Â Following years of increasing collaboration between Evelyn and David de Rothschild, the Rothschildôs houses of London and Paris 

were finally reunited to form the Rothschild Group under  the chairmanship of Baron David.

Â Rothschild has today an outstanding position in European investment banking, with an increasingly growing network of offices 

worldwide including Eastern Europe, Mediterranean rim, Asia, Latin America.

Â Rothschildôs bankers are united around the constant traditional family values and ethics of Concordia, Integritas, Industria (Unity, 

Integrity, Diligence) which have remained Rothschildôs motto until today.
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Consistency of staffé

US Investment Banks1

Note

1 Downsizing/upsizing years

Source Spencer Stuart/Egon Zehnder/Sheffield Howarth/Rothschild UK estimates
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1.1  International investment bank providing robust, independent advice

1. Introduction to Rothschild

Family owned firm

Â Encourages longer-term, relationship-driven perspective

Â Ownership stability; senior banker stability

Independent objective advice

Â Independent, objective unbiased advice free from conflicts and cross-selling pressure

ï Strategic advice 

ï M&A origination and execution

ï Privatisation

ï Equity capital markets 

ï Restructuring

ï Debt advisory

ï Debt and equity private placements

Senior bankers

Â Managing Directors and Directors involved from pitch to completion

Â Supported by long established, experienced teams at all levels

A significant proportion of our revenue is from repeat business, evidencing the strength of our 

relationship-driven approach free from balance sheet conflicts Bank of the Year 

Deal of the Year

Restructuring Adviser of the Year

Restructuring Deal of the Year

2006 Best UK M&A House of the Year

2006 UK M&A House of the Year

2006 European M&A House of the

Decade  - Runner-up

2005 European M&A House of the Year

2005 UK M&A House of the Year

2005 French M&A House of the Year

2004 UK M&A House of the Year

2004 French M&A House of the Year

2004 Deal of the Year

M&A Bank of the Year

Buyout of the Year - VNU

European Private Equity 

and Venture Capital Associationôs 

award for Corporate Finance 

Adviser of the Year 2006
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Closer

relationship

Improved understanding 

of business

Better

information

exchange

Objective

advice

Culture Approach

Â Global player

Â Privately-owned

Â Relationship driven

Â In-depth industry expertise

Â Pragmatic innovation

Â Loyalty

Â Global perspective

Â Objective, robust advice

Â Long term perspective

Â Industry focused teams

Â Generation of new ideas

Â Consistency of people and 

quality of relationships

Committed to provide the highest quality independent financial advice
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SmallLarge

1. Introduction to Rothschild

1.2  M&A advisory on a global scale

GeographyVolume

No other bank 

can genuinely 

say it covers the 

breadth of 

transactions that 

Rothschild does

é.and do it 

wellé.

é.over many 

years

Source Thomson Financial, announced European deals 1 Jan to 31 Dec 2006

Source Thomson Financial, announced deals 1 Jan to 31 Dec 2006

Â Successful defence of the Ã250m 

hostile all-share offer from Pendragon 

plc

Â US$265m acquisition of The 

Sportsmanôs Guide by Redcats USA

Â ú105m acquisition of Semper from 

Triton

Â US$140m acquisition of Atmel 

Grenoble S.A.S. by e2v technologies
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No. Rothschild deals

Europe 298

North America 94

Asia 30

Latin America 25

Â Ã16.4bn recommended cash offer 

from Ferrovial consortium

Â US$82.5bn merger between Banca 

Intesa and SanPaolo IMI

Â US$11.8bn acquisition of KeySpan 

Corporation in the US

Â US$3.5bn acquisition of the US 

assets of The Jean Coutu Group
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1.3 Long-term approach to relationships

1. Introduction to Rothschild

Â 6

Â 8

Â 10

Â 16

Â 30

Â 100+

No. of years

A family owned, global investment bank that has a track record for building long-term 

relationships

Long term relationships Depth of knowledge Better adviceDepth of 

knowledge from 

long term 

understanding 

means better 

advice for our 

clients

Key events

Â Privatisation / IPO 

(1990/1995)

Â US$5bn acquisition 

of NEES and EUA 

(2000)

Â Ã1bn placing of 

Energis (2000)

Â Transition to new 

management (2001)

Â US$8.9bn acquisition 

of Niagara Mohawk 

(2001)

Â Ã15bn merger with 

Lattice Group (2002)

Â Ã5.9bn sale of 4 gas 

distribution networks 

(2005)

Â $11.8bn acquisition 

of KeySpan 

Corporation (2006)

Â We were able to anticipate global trends 

and translate relevance for a national 

player

Â We said ñnoò, where necessary, knowing 

that best advice secures repeat 

business

Â Our unique access to Government and 

Regulators ensured we were in tune 

with the political agenda

Rothschild 

value added

Â Business 

positioning

Â Deal structuring

Â Board/ 

management 

advice

Â Lead negotiator

Â Market insights/ 

valuation


